
Schedule Monday Tuesday Wednesday Thursday Friday

9 10 11 12 13

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:30

16 17 18 19 20

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

International Tax 

System

Aula 03HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

Transnational Transnational

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17 Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

International 

Trade

Aula 03

International 

Trade

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

International Tax 

System

Aula 03
HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13
 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

HORARIO SEMESTRE INTERNACIONAL. CURSO 2025-26

February 

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

FACULTAD DE COMERCIO Y RELACIONES LABORALES

International 

Trade

Aula 03

International 

Trade

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17



19:30-21:30

23 24 25 26 27

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:30

2 3 4 5 6

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17
Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

International Tax 

System

Aula 03HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13  Transnational  Transnational 

International 

Trade

Aula 03

International 

Trade

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

International Tax 

System

Aula 03HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13
 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17 Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

International 

Trade

Aula 03

International 

Trade

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

March

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03



19:30-21:30

9 10 11 12 13

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:30

16 17 18 19 20

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:30

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17
Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

International Tax 

System

Aula 03HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13  Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

International 

Trade

Aula 03

International 

Trade

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17
Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

International Tax 

System

Aula 03HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13  Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

 Transnational 

Organizations 

Management: 

Corporations, NGOs 

and Think Tanks

Aula 17

International 

Trade

Aula 03



23 24 25 26 27

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

30-mar 31-mar 1 2 3

VACACIONES DE 

SEMANA SANTA

VACACIONES DE 

SEMANA SANTA

VACACIONES DE 

SEMANA SANTA

VACACIONES DE 

SEMANA SANTA

VACACIONES DE 

SEMANA SANTA

6 7 8 9 10

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

Management of 

executives and 

expatriates

Aula 03

International Tax 

System

Aula 03

VACACIONES DE 

SEMANA SANTA

Management of 

executives and 

expatriates

Aula 03

Management of 

executives and 

expatriates

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03
New Western 

Approaches

Aula 03

Management of 

executives and 

expatriates

Aula 03

Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

International Tax 

System

Aula 03

New Western 

Approaches

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

International 

Trade

Aula 03

International 

Trade

Aula 03

Cultural Economics

Aula 03

Cultural Economics

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17
Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

 April



13 14 15 16 17

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

20 21 22 23 24

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:30

New Western 

Approaches

Aula 03

27 28 29 30 01-may

9:00-10:00

10:00-11:00

11:00-12:00

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer Consumer

Management of 

executives and 

expatriates

Aula 03

Rhetorical Rhetorical

Contemporary 

International Legal 

System

Aula 17

New Western 

Approaches

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

International Tax 

System

Aula 03

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

Management of 

executives and 

expatriates

Aula 03

FESTIVO

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Management of 

executives and 

expatriates

Aula 03

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

International Tax 

System

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17
Contemporary 

International Legal 

System

Aula 17

Contemporary 

International Legal 

System

Aula 17

Management of 

executives and 

expatriates

Aula 03



12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

4 5 6 7 8

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

11 12 13 14 15

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

Management of 

executives and 

expatriates

Aula 03

Cultural Styles of Cultural Styles of 

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

New Western 

Approaches

Aula 03

Management of 

executives and 

expatriates

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17
Contemporary 

International Legal 

System

Aula 17
HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03

FESTIVO

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

New Western 

Approaches

Aula 03

Management of 

executives and 

expatriates

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

May

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17



16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

18 19 20 21 22

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

15:30-16:00

16:00-17:00

17:00-17:30

17:30-19:00

19:00-19:30

19:30-21:00

21:00-21:30

25 26

9:00-10:00

10:00-11:00

11:00-12:00

12:00-13:00

17:30-19:00

19:00-19:30

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03
New Western 

Approaches

Aula 03

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

New Western 

Approaches

Aula 03

Negotiation and 

Protocol in Asia

Aula 17

Negotiation and 

Protocol in Asia

Aula 17
Cultural Styles of 

Negotiation and 

Protocol in Asia

Aula 17

HR and Sales 

Force 

Management

Aula 13

HR and Sales 

Force 

Management

Aula 13

New Western 

Approaches

Aula 03

FESTIVO

International 

Trade

Aula 03

International 

Trade

Aula 03

Consumer 

Behaviour

Aula 03

Consumer 

Behaviour

Aula 03

Rhetorical  

Techniques

Aula 03

Rhetorical  

Techniques

Aula 03

Management of 

executives and 

expatriates

Aula 03


