Schedule of Exams

International Semester 2024

FACULTAD DE COMERCIO
Universidad de Valladolid

Transnational Organizations,
NGOs and Think Tanks

International Trade June 13 June 27 03 03
9:00-11:00 9:00-11:00
Consumer Behavior June 6 June 20 03 03
9:00-11:00 9:00-11:00
Human Resources and Sales June 6 June 20 03 03
Force Management 16:00-19:00 16:00-19:00
Cultural Economics June 14 June 28 03 03
9:00-11:00 9:00-11:00
International Contemporary June 13 June 27 17 17
Legal System 16:00-19:00 16:00-19:00
International Tax System June 7 July 1 03 03
16:00-19:00 19:00-21:00
Management of Executives June 12 June 25 03 03
and Expatriates 19:00-21:00 19:00-21:00
Rhetorical Techniques June 7 June 21 03 03
9:00-11:00 9:00-11:00
New Western Approaches to June 13 July 2 03 03
the study of Far Eastern 19:00-21:00 16:00-18:00
Cultures
Cultural Styles of Negotiation June 12 June 26 17 17
and Protocol in Asia 16:00-19:00 16:00-19:00
Management and June 14 June 28 17 17
Administration of 16:00-19:00 16:00-19:00

Limite de actas: 12 convocatoria: 19 de junio;

*Las asignaturas sombreadas en naranja pertenecen al Master RRIl / The subjects shaded in

orange belong to the Master in International Relations.

22 convocatoria: 3 de julio

*Las asignaturas sombreadas en verde pertenecen al Master en Comercio Exterior/ The

subjects shaded in green belong to the Master in International Trade.




EXAMENES 12 CONVOCATORIA:

Expatriates

LUNES 3 MARTES 4 MIERCOLES 5 JUEVES 6 VIERNES 7
9:00- Consumer Rhetorical
11:00 Behavior Techniques
Human .
16:00- Resources and Interga;c;r;:l Tax
19:00 Sales Force y
Management
LUNES 10 MARTES 11 MIERCOLES 12 JUEVES 13 VIERNES 14
3:00- International Cultural Economics
11:00 Trade
16:00- Cultural .Sty.les International Man?g'emer?t and
of Negotiation Administration of
19:00 Contemporary .
and Protocol Leeal Svstem Transnational
in Asia gal oy Organizations
New Western
Management Approaches to
19:00 - of Executives tphpe study of
21:00 and v

Far Eastern
Cultures




EXAMENES 22 CONVOCATORIA:

21:00

Tax System

JUEVES 20 VIERNES 21
9:00- Consumer Rhetorical
11:00 Behavior Techniques
Human
16:00- Resources and
19:00 Sales Force
| Management |
LUNES 24 MARTES 25 MIERCOLES 26 JUEVES 27 VIERNES 28
9:00- International Cultural
11:00 Trade Economics
16:00- Cultural ?ty.IeS International Man?g.emer.\t and
of Negotiation Administration of
19:00 Contemporary .
and Protocol e SEE Transnational
in Asia Organizations
Management
19:00- of Executives
21.00 and
Expatriates
LUNES 01 MARTES 02
9:00-
11:00
New Western
16:00- Approaches
19:00 to the study
of Far Eastern
Cultures
19:00- International




